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F
or business owners in the county, there is no shortage of customers, patrons and clients. Perhaps the 
biggest challenge of running a restaurant, tech startup, entertainment company, or other business in Los Angeles 
is finding a loyal audience in the crowd and continually reaching them.

New businesses are always opening and contending with the veterans of the area for more market share. For 
those businesses who have successfully navigated their first four quarters or more, staying profitable can still be a 
challenge without a constant push to innovate and adapt.

Being the hotbed for creative and innovation-driven new businesses that Los Angeles is, it’s no surprise that many 
of the country’s foremost lending professionals live and work here. From an influx of nominations and suggestions, the 
Los Angeles Business Journal staff has selected some of the very best of them to be featured in this special supplement. 
We hope you read with interest the profiles of these outstanding financial stewards, along with some basic information 
about their careers, practice and some relevant recent projects they’ve been involved with.
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Torrey Pines Bank has been 
able to supply the capital 
and wise counsel we rely on 
for our continued success.”

torreypinesbank.com

Top 10 - Forbes Best Banks

Bank on Accountability

We’ve achieved significant  
short-term growth without 
missing a beat.

“

— Todd Theodora, President & 
CEO, Theodora Oringher PC

Torrey Pines Bank, a division of Western Alliance Bank, 
Member FDIC. Western Alliance ranks top ten on 
Forbes’ Best Banks in America list five years in a row, 
2016-2020.

Torrey Pines Bank, a division of Western Alliance Bank, 
Member FDIC. Western Alliance ranks top ten on 
Forbes’ Best Banks in America list five years in a row, 
2016-2020.

A
chieving the right business loan is often the starting point for an entrepreneur’s future success. According 

to a Federal Reserve survey published last year, 43% of all small businesses are seeking loan funding.

Having the right lender on your side may be one of the most important aspects of a business’ 

development. It can be the difference between a simple infusion of cash vs. genuinely preparing your 

organization with the right resources, capital and advice to take it to the next level. 

There are some truly outstanding professionals making up the Los Angeles lending landscape. We’ve 

reviewed the careers of many of the best lenders in the region, and we selected some of the best to be showcased 

here. Alphabetically listed, you’ll find some of the region’s leading lenders, along with some basic information 

about their careers, practices and some relevant recent projects they’ve been involved with. 

Congratulations to the trailblazing professionals who made this list and thank you for your contributions to 

the local business community’s success.

Best regards, 

Anna Magzanyan

Publisher & CEO

Letter from the Publisher
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DEAN ALOE
Vice President, Senior Commercial Lender

CDC Small Business Finance
Area of Expertise: SBA 504 Commercial Real Estate Lending

A s part of TeamLA, Dean Aloe provides 
SBA 504 financing to small businesses 
in the greater Los Angeles area. His 

depth of knowledge allows him to help small 
business owners, partner bankers and real 
estate brokers navigate the process efficiently 
and smartly. Aloe has made a significant 
contribution to helping small business owners 
in communities throughout Los Angeles, 
including low-to-moderate income areas.  

Aloe is dedicated to helping businesses 
get access to the financing they need which 
ultimately helps create and preserve jobs and 
positively impacts economic development.  
Aloe, in partnership with Armen Madatyan, 
who together make up TeamLA, has closed 
over 1,300 SBA 504 deals.  Aloe’s dedica-
tion, expertise and superior customer service 
have been key drivers in deploying over $3.2 
billion in SBA real estate loans, financing 
over 22 million total sq. ft. and creating and 
preserving more than 22,000 jobs. 

BITA ARDALAN
Managing Director, Head of Commercial Banking

Union Bank
Area of Expertise: Commercial Banking

B ita Ardalan is managing director and 
head of Commercial Banking for Union 
Bank. The Commercial Banking group 

is an origination and portfolio manage-
ment unit serving business banking and 
middle-market companies with revenues of 
$10 million to $2 billion across a range of 
industries with credit and non-credit ancil-
lary products. As the leader of a business 
with a 150+ year history on the West Coast, 
Ardalan sets its strategic vision and heads a 
high-caliber team.   

Ardalan directly oversees 200 team 
members in 21 regional and satellite offices, 
and more than 200 partners supporting her 
team. Her division is strategically designed to 
be lean and efficient, however she is closely 
aligned with many other divisions for which 
her team generates significant revenue. In 
September of 2019, Ardalan became respon-
sible for the Commercial Credit Services 
group (CCS). CCS is the main centralized 
underwriting team servicing Commercial 
Banking. 

JASON BAKER
Managing Director, Commercial Real Estate

Pacific Western Bank
Area of Expertise: Commercial Real Estate Lending

A s managing director of Pacific Western 
Bank’s Commercial Real Estate group, 
Jason Baker is responsible for expanding 

the bank’s relationships with established 
commercial and multifamily real estate devel-
opers and investors seeking construction 
and bridge loans nationwide. With 20 years 
in the business, Baker’s experience includes 
construction financing, bridge lending, debt 
and equity investments, direct acquisitions 
and workouts / restructurings on the lending, 
portfolio and legal sides of the business.

Prior to joining Pacific Western Bank, 
Baker held senior positions at banks, invest-
ment advisers and debt funds, originating 
construction, bridge, mezzanine and preferred 
equity transactions in all product types in 
many major metropolitan markets nation-
wide. He has been responsible for over $8 
billion in structured bridge and construction 
loans during the course of his career.

CLAUDIA BODAN
EVP, Los Angeles Market President
Commercial Bank of California

Area of Expertise: Treasury Management Services, Commercial/
Industrial & Equipment Financing and SBA Real Estate Lending

C laudia Bodan is the Los Angeles region 
market president for Commercial Bank of 
California. She has been in the banking 

industry for 23 years and her professional 
career has been dedicated to helping business 
entrepreneurs grow their business by being 
advisory in providing flexible and creative 
solutions to meet their business needs. She is 
passionate in serving the business and phil-
anthropic community and is a well-respected 
leader given her past and continuous commu-
nity contributions.

In 2016, Bodan was awarded the Young 
Hispanic Corporate Achievers award by The 
Hispanic Association on Corporate Respon-
sibility in addition to The Access to Capital 
Banker of the Year Award by the Department 
of Commerce and is also a recipient of the 
Dulcenia Award for her leadership endeavors 
in the Finance Community. She has served 
as President of the National Latina Business 
Women’s Association Los Angeles Chapter.
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JACKY DILFER
CEO

Business Finance Capital
Area of Expertise: Commercial Lending and SBA  

Real Estate Lending

Jacky Dilfer is a commercial lending and 
SBA real estate lending expert and she’s 
a dedicated leader and trusted advisor, 

helping each of her clients grow their busi-
nesses, create job opportunities and better 
serve their communities. Her vast experience 
in commercial lending extends nearly two 
decades in the San Francisco Bay Area and 
the Greater Los Angeles area where she’s 
led Business Finance Capital’s (BFC) rapid 
growth as the organization’s executive direc-
tor.  In the last decade, Dilfer has arranged 
more than $5 billion in commercial and SBA 
loans ($2 billion since 2012), further cement-
ing Dilfer’s position in the lending commu-
nity as a relied upon business consultant, 
strategist, and advisor.

The effect of Dilfer’s leadership is demon-
strated by the success of BFC and the entire 
BFC team’s commitment to upholding high 
business standards, regulatory compliance, 
and excellent client service.

JENNIFER DAVIS
Senior Vice President, Business Development

TMC Financing
Area of Expertise: SBA 504 lending

W ith 25 years of banking experience, 
Jennifer Davis, based in LA county, 
spearheads TMC Financing’s mis-

sion in Southern California. As senior vice 
president of business development, Davis is 
responsible for educating business owners, 
commercial mortgage lenders and commer-
cial real estate brokers about the SBA 504 
program and other lending opportunities.

Under Davis’ leadership, TMC has gained 
significant market share in Southern Cali-
fornia. In fiscal year 2019, Davis helped 71 
small businesses receive financing they need 
to grow their businesses. These businesses 
received over $76 million in SBA financing 
and are expected to create or retain over 800 
jobs in the region. Davis’ efforts in Southern 
California helped TMC become the number 
one Certified Development Company in the 
entire nation. Davis sponsors SIOR’s chap-
ters in LA, Orange County, and the Inland 
Empire and is also a member of NAIOP. 

GENE DUNFORD
SVP, Sr. Managing Director, Corporate Banking

Umpqua Bank
Area of Expertise: Cashflow and Asset-Based Lending, including 

Senior Financing for Working Capital, Plant and Equipment  
Acquisition, M&A, Recapitalization and Private Equity Deals

Gene Dunford joined Umpqua Bank in 
2016 to establish its new Corporate 
Banking Division in Los Angeles. A 

25-year veteran of L.A.’s commercial banking 
scene, Dunford quickly assembled a seasoned 
team of corporate bankers with an average of 
25 years each of middle-market experience. 
Dunford built a book of business that easily 
exceeded Umpqua’s initial three-year lending 
goal. His rapid success in helping Umpqua 
establish a growing presence in L.A. has been 
a catalyst for the bank’s continued commer-
cial business growth across the region. 

Dunford focuses on cashflow and asset-
based lending, including senior financing for 
working capital, plant and equipment acqui-
sition, M&A, recapitalization and private 
equity deals. He has positioned Umpqua in 
strategic syndicated and club deals with large 
U.S. and international banks covering some 
of L.A.’s primary core industries. 

PATRICK CRANDALL
Managing Director, Commercial Real Estate and 

National Lending
Pacific Western Bank

Area of Expertise: Commercial Real Estate Lending

Patrick Crandall is a managing director in 
the National Lending division of Pacific 
Western Bank, responsible for originating 

bridge and construction financing nation-
wide.  He has over 30 years of experience 
in real estate, with expertise in bridge, con-
struction and permanent financing, credit 
risk management, acquisitions, appraisal and 
asset/portfolio management.

Over his career, Crandall has held exec-
utive positions with Sabal Financial Group, 
Cushman & Wakefield, CIBC, iStar, Fre-
mont Investment & Loan and JE Robert 
Companies.  He has been involved in more 
than $10 Billion in transactions in the US 
and abroad, including small and large bal-
ance bridge and construction financing, loan 
portfolio acquisitions, and strategic CRE asset 
acquisitions. He is a member of the Urban 
Land Institute, Mortgage Bankers Associa-
tion, and the International Council of Shop-
ping Centers, and also sits on a number of 
non-profit boards.  

Including our very own Jason Song, Dena Harte and Jim Haskell.

Your exemplary leadership, knowledge and skill inspire us every day.

Dena Harte 
Senior Vice President 
Manager, Commercial Banking

Jason Song 
Senior Vice President 
Business Development O�cer

Jim Haskell 
Senior Vice President 
Manager, Commercial Banking

Congratulations

MOST INFLUENTIAL  
LENDERS

City National Bank Member FDIC. City National Bank is a subsidiary of Royal Bank of Canada. ©2020 City National Bank. All Rights Reserved. cnb.com. 132705

City National® proudly supports the Los Angeles business community.
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THIS MATERIAL IS FOR INFORMATION 
PURPOSES ONLY. IT IS NEITHER AN 
OFFER TO SELL NOR A SOLICITATION 
OF AN OFFER TO BUY SECURITIES. 
AN OFFERING IS MADE ONLY BY THE 
FUND’S PROPSPECTUS.

KEY BRIDGE FUND
a Commercial Mortgage REIT

Capital Preservation • Stable Income • Favorable Taxation

Are you looking for a nonvolatile investment in these turbulent times? 
Fund Objective
Key Bridge Fund’s investment mandate is capital preservation, stable 
and attractive income potential and performance consistency based on 
making short-term loans in first-lien-position with maturities ranging 
from 6 to 24 months secured by commercial, industrial and multi-family 
residential properties with Loan To Value ratios of 50% to maximum 
60% in select major metropolitan areas of the United States. 

Fund Structure
Fund Manager Key Bridge Capital, Inc. 
The Fund   Key Bridge Fund, LLC 
Subsidiary Key Bridge REIT – A Maryland    

Statutory REIT 
Minimum Investment USD $250,000 
Eligibility Accredited investors 
Distribution Monthly
Fund Auditor CohnReznick
Legal Counsel Venable LLP
Profit Participation 100% to members

Management
Senior management has decades of experience in commercial real 
estate lending, risk management, underwriting, and development. The 
Manager’s principals have been through the recessions of the 80s, 90s, 
and 2000s.

For more information contact:

Nick Eskandari  
433 N Camden Drive, Suite 400  

Beverly Hills, CA 90210 
nick@keybridgefund.com • 310.488.0078

NICK ESKANDARI
CEO

Key Bridge Capital
Area of Expertise: Commercial Real Estate Finance

N ick Eskandari has been in real estate 
finance and development for over 25 
years in Beverly Hills and has spent most 

of his career in real estate lending. He is cur-
rently the CEO of Key Bridge Fund a direct 
commercial real estate lender.  The Fund’s 
sole business is to originate short term senior 
loans with maturities typically ranging from 
six to twenty four months with current target 
LTV ratios of 50% to 60% of the property 
securing the Fund’s mortgage loans depend-
ing upon the location and the type of real 
property. The Fund attempts to reduce the 
interest rate risk and the market cycle risk of 
potential declines in property values by mak-
ing short-term loans.

Eskandari’s famous line is, “the way to 
understand value in a real estate project is 
through the lens of an experienced lender 
with integrity.” He applies that principle on 
every project. 

BRANDON J.E. FERRERA 
Southern California Market Executive, 

Middle Market Banking
Fifth Third Bank

Area of Expertise: Middle Market Banking

B randon J.E. Ferrera is an established mid-
dle market banker who joined Fifth Third 
Bank in early 2018. Bringing more than a 

decade of executive-level experience in rela-
tionship banking to his new role, Ferrera has 
helped lead the opening of three full service 
commercial banking offices as part of Fifth 
Third Bank’s Middle Market expansion in 
Southern California. 

Over the past two years, Ferrera has been 
charged with recruiting talent and opening 
offices while building the bank’s brand in 
the business community. His team’s focus is 
developing and maintaining relationships 
with both privately owned and private equi-
ty owned middle-market clients. The group 
supports its clients’ growth with financing 
for leveraged buyouts, acquisitions, working 
capital and growth capital.

LARRY GRANTHAM
Co-Founder and Managing Principal

Calmwater Capital
Area of Expertise: Strategy, Management, Fundraising, 

Origination, Underwriting

Larry Grantham is Calmwater Capital’s 
co-founder and managing principal, and a 
member of its Executive and Investment 

Committees. Grantham first joined Calm-
water to manage the platform in 2010.  He 
played an instrumental role in the creation of 
its investment strategy and subsequent rapid 
growth, and over the years has overseen the 
origination of over $2.6 billion in commer-
cial real estate bridge loans. In addition, he 
succeeded in raising over $900 million in 
institutional and private capital from an elite 
group of endowments and pension funds. 
Grantham and the Calmwater team are cur-
rently gearing up to raise the firm’s next fund, 
targeting $650 million in capital commit-
ments from institutional investors. 

Grantham also oversees Calmwater’s day-
to-day operations, which include origination, 
underwriting and asset management of com-
plex senior and mezzanine real estate financ-
ing solutions for all major commercial asset 
classes throughout the United States. 

GREG HADDAD
First Senior Vice President, Regional Manager

1st Century Bank
Area of Expertise: Professional Service Firms, 

Property Management and Entertainment

Greg Haddad is first senior vice president 
and regional manager at 1st Century 
Bank’s Century City Office and has over 

18 years of experience in private banking. He 
works closely with individuals and businesses, 
developing a deep understanding of their 
needs to create custom-tailored solutions. 
Haddad is well versed in assisting clients with 
cash management needs, treasury manage-
ment services, integrating accounting software 
and ensuring each client receives the personal 
attention they deserve. In 2019, Haddad’s 
team originated over $130 million in new loan 
commitments, focusing primarily on commer-
cial real estate repositions, construction loans 
and loans to locally held businesses.

Prior to joining 1st Century, Haddad spent 
six years with First Republic Bank as a District 
Manager responsible for territory spanning 
from Santa Barbara to Newport Beach. Hadd-
ad received his undergraduate degree in busi-
ness management from Quinnipiac University, 
where he was a Division I collegiate athlete. 
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KIYOUN KIM
Executive Vice President & Regional Manager  

for California
IDB Bank

Area of Expertise: Commercial and Private Banking

In mid-2000, Kiyoun Kim started at IDB 
as an account officer doing middle market 
and commercial real estate lending. She 

was promoted twice in the next four years. In 
2005, she was selected to oversee and manage 
the new second office for IDB’s California 
region and in 2007 was promoted to senior 
vice president and the head of the CA-Com-
mercial Real Estate Group. Kim left IDB 
in 2012 but returned in late 2014, as EVP/
regional manager. 

Kim is the first female EVP/regional 
manager at IDB. Since 2014, she has led the 
three business units (Middle Market Busi-
ness Banking, Commercial Real Estate, and 
Private Banking) in IDB’s two California 
full-service branches to increase loans, depos-
its, and investments, with profitability nearly 
doubling in recent years. Kim continues to 
focus on bringing new and innovative prod-
ucts and customized solutions to the local 
marketplace.

RICHARD KATZBERG
Managing Director and Regional Manager for  

Los Angeles, Real Estate Industries Group
Union Bank

Area of Expertise: Real Estate Lending across all  
major property types

R ichard Katzberg is a managing director 
and regional director for Los Angeles 
for Union Bank’s Real Estate Industries 

Group. He manages all origination and rela-
tionship management activities for private 
real estate developers and investors located 
in Los Angeles, Ventura, and Santa Barbara 
counties. Katzberg’s typical client profile is 
individuals with $100 million+ in net worth 
invested primarily in real estate. He special-
izes in construction, construction to perma-
nent, bridge & permanent lending across all 
major real estate property types including 
office, retail, industrial, apartment, mobile 
home park and for sale housing primarily in 
major West Coast metro markets.

In 2019, the Los Angeles office that 
Katzberg oversees originated just over $500 
million in net new loans and managed a 
portfolio of almost $2 billion in real estate 
collateralized loans. 

JAMES HASKELL
Senior Vice President and Region Manager

City National Bank
Area of Expertise: Commercial Banking

James Haskell is a senior vice president 
and region manager with City National 
Bank’s Commercial Banking team. Based 

in Beverly Hills, he and his team provide mid-
dle-market clients, real estate investors and 
nonprofit organizations with portfolio manage-
ment expertise, cash management, syndicated 
transactions and the bank’s full suite of custom 
financial solutions. He works with a wide array 
of clients throughout West Los Angeles. City 
National’s Commercial Banking team delivers 
banking, credit and treasury management 
services to the bank’s commercial clients. He 
leads a team of nearly 10 experienced bankers 
who help clients with credit lines and term 
loans, asset-based lending, leased or purchased 
equipment, and the purchase or refinance of 
real estate, as well as treasury management, 
fraud mitigation, deposit solutions, interna-
tional banking and wealth management. 

Haskell has nearly 15 years of experience 
and most recently served as a senior vice 
president and regional team leader with 
Wells Fargo. 

DENA HARTE
Senior Vice President and Region Manager

City National Bank
Area of Expertise: Commercial Banking

Based in Pasadena, Dena Harte leads a 
team of commercial bankers who deliv-
er City National Bank’s customized 

financial solutions to midsize businesses 
and nonprofit organizations throughout the 
Los Angeles region. Harte works closely 
with businesses and their owners to provide 
lending, banking and treasury management 
strategies to help solve their most complex 
financial challenges. Her specialties include 
credit, depository, equipment finance, trea-
sury management, international banking and 
institutional services solutions, among others. 

Harte has nearly two decades of commer-
cial banking experience. Consistently rec-
ognized as a top performer at City National, 
she started her career as a senior relationship 
manager before becoming the team lead for 
the Los Angeles Metro region. In November 
2019, she was promoted to her current role 
as commercial banking manager responsible 
for the North Los Angeles region, which 
encompasses Pasadena, Glendale and the San 
Gabriel Valley.

Patient & Flexible Private Equity
with a Transformational Approach

W W W . H I G H V I E W C P . C O M

SPEED &
CERTAINTY

CREATIVE
CAPITAL

OPERATIONALLY
FOCUSED

PATIENT
CAPITAL

FLEXIBLE
CAPITAL

LONG-TERM
VALUE

PATIENT CAPITAL
Ability to Invest Long Term

$500M EVERGREEN FUND
$25M - $75M Average Check Size

FLEXIBLE CAPITAL
A Customized Investment Approach 
for Every Deal

TRANSFORMATIONAL APPROACH
An Operational Focus to Drive 
Shareholder Value

Nationwide Creative Commercial
Real Estate Lending

As of December 31, 2019

W W W . C A L M W A T E R C A P I T A L . C O M

Loan 
Originations 
Since 2010

CERTAINTY

$2.7B
Total

Transactions

FLEXIBILITY

185
Total

Assets Under 
Management

EXPEDIENCY

$978M

TRANSACTION TYPES

RETAILOFFICE HOSPITALITY INDUSTRIALMULTIFAMILY LAND

HighviewCapital_2020LABusinessJournal_05.indd   1 3/6/20   8:40 PM
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JAMES KIM
Construction Loan Officer
Luther Burbank Savings

Area of Expertise: Construction Lending

James Kim recently joined Luther Burbank 
Savings as a construction loan officer. 
With over 20 years of experience, Kim is 

an accomplished lender with a reputation 
for building strong client relationships and 
a proven record of exceeding their expecta-
tions. Committed to sourcing, processing and 
closing construction loans secured by single 
family and multifamily residential properties, 
Kim is an important asset who is already 
making a significant impact on Luther Bur-
bank’s expanding construction lending team.

Kim enjoys working closely with his 
clients and offers an unmatched level of tech-
nical expertise that allows him to determine 
the right strategy to meet their investment 
objectives. Since his arrival, the Luther Bur-
bank Construction Lending team has secured 
financing for two contemporary multifamily 
properties – a $10.4 million loan for 48 units 
in Los Angeles and a $3 million loan for six 
units in Northern California.

DAVID MACDONALD
Regional President - West Coast Region

WNB Commercial
Area of Expertise: Acquisition and Growth for  

Middle-Market Companies

David Macdonald’s team focus primarily 
on providing lending, cash management 
and other commercial banking services 

to middle market companies and large cor-
porations with annual sales revenues of $50 
million and upwards.  The geography covered 
by the team encompasses California and the 
adjoining states.

Macdonald started his career on the Man-
agement Development Program for HSBC 
UK.  He later joined Bank of Scotland where 
he specialized in financing management 
buy-outs and leveraged acquisitions.  He 
transferred to the US business in 2004, and 
after a year based in New York, working on 
club and syndicated transactions across the 
US, he moved to LA. He led the Corporate 
Banking, Commercial Real Estate and Gam-
ing & Entertainment teams from 2005, and 
subsequently headed up the $15 billion US 
Corporate Banking portfolio for Lloyds.

ARMEN MADATYAN
Vice President, Senior Commercial Lender

CDC Small Business Finance
Area of Expertise: SBA 504 Commercial Real Estate Lending

A rmen Madatyan has consistently been 
a top commercial real estate lender in 
the Los Angeles market.  His focus is 

SBA 504 financing for businesses in the Los 
Angeles area. His collaborative approach 
with his clients and partners, including real 
estate brokers, commercial bankers, mortgage 
bankers, title companies and CPAs keeps the 
process efficient. 

Madatyan’s attention to detail ensures 
that there are no surprises. Madatyan, in 
partnership with Dean Aloe, who together 
make up TeamLA, has closed 1,300 SBA 
504 deals.  He has deployed over $3.2 bil-
lion in SBA real estate loans, financing for 
22 million total square feet, and supported 
over 22,000 jobs.  One recent highlight was 
the $10 million acquisition of two buildings 
totaling 63,950 square feet.  Due to environ-
mental concerns, Armen worked closely with 
the parties early in the process to ensure a 
successful close.

RACHEL MAGNER
Senior Vice President & Head of Commercial  

Real Estate for California
IDB Bank

Area of Expertise: Commercial Real Estate Lending

Rachel Magner is senior vice president 
and head of commercial real estate for 
California at IDB Bank, a private and 

commercial bank with full-service branch-
es in Downtown Los Angeles and Beverly 
Hills. As head of CRE for California, Mag-
ner provides financial solutions throughout 
the Golden State. Her focus and expertise, 
though, is Southern California and specifi-
cally the greater Los Angeles metropolitan 
market. She has more than four decades of 
financial management experience at relation-
ship-focused banks.

Before joining IDB in 2004, Magner served 
as vice president at Sumitomo Bank. There, 
she also held various senior management roles 
across operations, lifecycles, processes and 
teams. Prior to this, Rachel directed business 
operations at Crocker Bank, where she was 
selected as the first female factoring account 
executive in the U.S. She Rachel holds a 
Bachelor of Science in Finance from the Uni-
versity of South Carolina.

A division of MidFirst BankMember FDIC

Santa Monica | Century City | Beverly Hills | Downtown Los Angeles | San Fernando Valley | 1cbank.com

We are proud to support 

All Our Top Relationship Managers
and congratulate Greg and Carlos for being named  

two of LABJ’s Top Lenders in Los Angeles.

Carlos Payan
SVP, Regional Manager 

310-867-6766 | CPayan@1cbank.com

Greg Haddad 
1ST SVP, Regional Director 

310-270-9524 | GHaddad@1cbank.com
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PAUL RAHIMIAN
CEO

Parkview Financial
Area of Expertise: Construction Financing

P arkview Financial CEO Paul Rahimian 
currently manages a debt fund that pro-
vides construction financing to ground-up 

real estate development projects on a national 
basis. He founded Parkview Financial in early 
2010 and has since originated hundreds of 
commercial and residential loans, always ply-
ing his trademark hands-on management style. 
Parkview is widely recognized as a pioneer in 
the industry, among the first to offer complete 
integration of loan origination and servicing. 

Rahimian was previously a third-gen-
eration real estate developer and general 
contractor. Between 1988 and 2009, he 
successfully completed over $350 million in 
commercial and residential projects. His vast 
expertise and knowledge in the construction 
and development industry has benefited 
Parkview and its borrowers. As a private 
lender of construction financing for all prop-
erty sectors, in 2019, Parkview Financial 
completed more than $500 million in loans 
to developers – an increase of $165 million 
over 2018.

IRA PINSKER
Senior Vice President of Commercial Banking

IDB Bank
Area of Expertise: Commercial Banking

I ra Pinsker is senior vice president of com-
mercial banking for California at IDB Bank, 
a New York-based private and commercial 

bank. He is responsible for all phases of cor-
porate banking and lending throughout the 
Golden State.

Prior to joining IDB, Pinsker served as 
senior vice president and regional team lead-
er for CTBC BANK, USA, where he was 
responsible for overseeing the regional com-
mercial banking team in Southern Califor-
nia. Before that, he was senior vice president, 
senior lending officer for the United States’ 
west coast region at Bank Leumi USA. Pin-
sker holds a Bachelor of Arts in Accounting 
from Queens College of the City University 
of New York.

CARLOS PAYAN
SVP Regional Manager

1st Century Bank
Area of Expertise: Commercial Banking

Carlos Payan joined 1st Century Bank in 
August 2017 to start up the downtown 
Los Angeles commercial lending office. 

As senior vice president regional manager, 
Payan and his team specialize in commer-
cial relationship management and focus on 
mid-size family owned businesses in multiple 
industries. He works with his clients on large 
array of products and services, including com-
mercial lines of credit, owner-occupied and 
investment real estate loans and equipment 
and business loans.  

Being part of a full service bank, Payan 
can be creative in meeting the clients’ needs 
with auxiliary products such SBA and ABL 
financing.  He also serves his clients business 
deposits needs with a robust deposit offering, 
including full service treasury management. 
On the personal side, he assists his clients 
with their deposits needs, wealth manage-
ment services, and mortgages.  Relationship 
size ranges from $5 million to $40 million.

ALEXA MIZRAHI
Director of Loan Origination

Lone Oak Fund
Area of Expertise: Bridge Lending

A lexa Lauren Mizrahi serves as director 
of loan origination for Lone Oak Fund 
where she is responsible for sourcing 

bridge loans from $1 million to $50 million 
for California investment properties. Mizrahi 
has developed strategic relationships with 
institutional mortgage brokerages to grow 
origination volume year over year. Lone 
Oak Fund’s first trust deed portfolio now 
exceeds $1 billion and is primarily comprised 
of commercial real estate, with multifamily 
being the largest asset type. Mizrahi also 
underwrites key transactions and has closed 
more than $1 billion in bridge loans since 
2009. She frequently speaks on panels, serves 
on the board of the Los Angeles Mortgage 
Association, and was named in Real Estate 
Forum’s Women of Influence edition.

Mizrahi graduated with Provost’s Honors 
from the University of California, San Diego 
in 2008, earning a Bachelor of Science in 
Microeconomics & Mathematics. 
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CARLOS RAMOS
Senior Vice President – West Coast Region

WNB Commercial
Area of Expertise: Commercial Banking with specialties  

including Food & Beverage and Restaurant Lending

Native of Southern California, Carlos 
Ramos is senior vice president at Wood-
forest National Bank’s commercial bank-

ing team in Los Angeles. With nearly 20 years 
of global commercial banking experience, 
Ramos covers middle market companies with 
revenues between $50 million and up to $2 
billion, providing various financial services 
ranging from working capital, acquisition and 
equipment and general corporate financing 
solutions. Ramos has in depth knowledge 
across numerous corporate banking products 
including credit, trade and supply chain man-
agement, global cash management, foreign 
exchange, and interest rate hedging instru-
ments, and lending products such as leverage 
lending and asset based loans. 

Ramos is a founding member of WNB’s 
Los Angeles Commercial Banking team, 
leading the recruitment effort of senior com-
mercial bankers and is actively engaged in 
the day to day management of the WNB’s 
West Coast Commercial Banking operations. 

JASON SONG
Senior Vice President
City National Bank

Area of Expertise: Business Banking

Jason Song serves as a senior vice president 
of business development at City National 
Bank in Los Angeles. With nearly two 

decades of experience, Song is skilled at iden-
tifying creative solutions to common chal-
lenges that business owners and their families 
face. He is able to leverage his broad expe-
rience working with local business owners 
in several industries to share guidance with 
companies as they expand, and his deep rela-
tionships in the Korean, Persian and Chinese 
American business communities allow him 
to provide effective guidance to help business 
owners optimize cash flow and streamline 
day-to-day financial operations. 

Song is experienced in commercial, busi-
ness and private banking. The California 
native also delivers trade financing to man-
ufacturing and wholesale firms conducting 
business abroad. Song has been key to the 
expansion of City National’s unique custom-
ized banking solutions to diverse markets 
within Los Angeles.

NICOLE D. SWAIN
Executive Vice President / Chief Banking Officer

First Choice Bank
Area of Expertise: Commercial, Bridge and Construction Lending

N icole Swain has a proven track record 
of being a top commercial lender in Los 
Angeles. She has consistently produced 

over $200 million a year since 2013 and has 
vast knowledge in structuring complex credit 
request.  She primary focuses on commercial,  
speculative construction and bridge financ-
ing. Swain has a figurative Ph.D. in client 
relationships, and manages the process from 
beginning to end – making sure her clients 
feel that she advocates on their behalf, man-
aging the multi-faceted documentation and 
underwriting process, and making a believer 
out of her colleagues and clients. 

Swain studies each client’s business 
model, appreciates their pressure points, and 
maintains contact.  Swain regularly achieves 
the top numbers for the bank in terms of loan 
production, all while also managing and per-
forming other administration functions and 
defining strategic objectives for the bank.  

JALAL TABY
Senior Vice President

Comerica Bank
Area of Expertise: Private Equity Lending for M&A Transactions

C olleagues who have worked with Comer-
ica Bank’s vice president of middle 
market lending, Jalal Taby for his many 

M&A transactions, regularly state that he is 
professional, smart, hard working, and will 
routinely bring in expertise from his team 
when needed. 

Taby is an expert in his field and provides 
creative solutions to financing mid-sized to 
large transactions.  He is very active in the 
M&A community in Los Angeles. Multiple 
colleagues also recommend utilizing Taby’s 
expertise on financing M&A transactions. 
Taby is able to provide a variety of strategic 
options in order to successfully finance a 
company.

SBA 504 EXPERTS - CURRENT 25-YEAR RATE: 2.878% (effective 3/5 - 4/4, 2020)

Armen Madatyan 626.529.0712  |  Dean Aloe 626.229.0611

2019 SBA 504 Los Angeles Lender of the Year
$3.2 Billion SBA Real Estate Financed  - 22 Million Total Sq. Ft. Financed

www.cdcloans.com

Congratulations TEAMLA
Armen Madatyan + Dean Aloe

Thank you for all you do for small business owners
- CDC Small Business Finance

Los Angeles Business Journal’s

2020 Top Lenders
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THOMAS WHITESELL
EVP Group Head, Real Estate

Pacific Western Bank
Area of Expertise: Complicated, Structured Bridge  

and Construction Lending

A s national head of the Pacific Western 
Bank Real Estate group, Thomas White-
sell is responsible for expanding the firm’s 

work with established commercial real estate 
developers and investors seeking real estate 
bridge and construction loans nationwide. 
An industry veteran of 30 years, Whitesell’s 
experience includes bridge and construction 
financing as a senior and also mezzanine 
lender.  He has deep experience in preferred 
equity transactions as well as debt restructur-
ings as a lender and attorney.

Whitesell’s strong track record of originat-
ing and closing profitable investments while 
building and maintaining quality relation-
ships helps his clients grow their businesses 
and profitability. Prior to joining Pacific 
Western Bank, Whitesell held senior posi-
tions at banks and debt funds. He has been 
responsible for over $28 billion in structured 
bridge and construction loans during the 
course of his career.

JOHANNA TRAYNOR
Senior Loan Officer
Lone Oak Fund

Area of Expertise: Bridge Lending

Johanna Mayumi Traynor serves as senior 
loan officer for Lone Oak Fund, where 
she manages the firm’s Loan Origination 

Department. Last year, the origination team 
closed $900 million in bridge loans on Cal-
ifornia investment properties. Traynor has 
personally closed over $1 billion in first trust 
deeds since joining the firm in 2008. Her 
experience and expertise in commercial and 
non-owner occupied residential properties 
has enabled her to oversee seven other loan 
officers working on loans ranging from $1 
million to $50 million. 

Traynor also spearheaded the develop-
ment of Lone Oak Fund’s proprietary origina-
tion software, which has contributed to Lone 
Oak Fund’s tremendous growth and success 
this cycle. Lone Oak Fund has over $1 billion 
in unleveraged capital and has funded over 
$6 billion in bridge loans. Traynor graduated 
from UCLA in 2007 with a B.A. in Econom-
ics and Geography. 

FINLEY TAYLOR
Los Angeles Regional Manager, Private Bank Home 

Loans
Union Bank

Area of Expertise: Home Lending

W ith more than 26 years of mortgage 
industry experience, Finley Taylor is a 
highly regarded expert in structuring 

home financing for high net worth indi-
viduals throughout the Los Angeles region. 
As a regional manager within the Home 
Loans group at Union Bank, he has built 
and currently leads the team of high-caliber 
mortgage professionals who specialize in 
serving the unique and often highly complex 
residential lending needs of L.A.’s high net 
worth clients. 

Taylor and his team of 11 originators 
and three loan assistants are on pace to 
fund approximately $1 billion in home loan 
originations for FY 2019. Taylor is well con-
nected throughout the community and well 
respected by his peers. His team collaborates 
regularly with private wealth advisors, private 
bankers, trust officers and financial advisors 
within The Private Bank to best serve the 
needs of their clients. 


